
NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

AVAILABLE 3,000 SF - 100,000 SF

-  Available 3,000 SF - 100,000 SF 

-  Highly visible and directly 
accessible from The Everett 
Turnpike (Route 3)

-  Tax-free retail 6-miles from the 
Massachusetts border

-  Shadow-anchored by Hannaford 
and the NH Liquor Store

-  Generational opportunity to 
secure prominent anchor space in 
Nashua

-  Quick service restaurant and full-
service restaurant opportunities

2025
DEMOGRAPHICS 3 MILE 5 MILE 7 MILE

POPULATION 76,149 121,508 152,549

MEDIAN HH INC $100,495 $112,408 $120,881

AVERAGE HH INC $127,313 $140,460 $149,535

PROPERTY INFORMATION

SPACE DETAILS

AREA DEMOGRAPHICS

AREA TENANTS

FOR MORE INFORMATION CONTACT:
BRYAN W. FURZE         617.947.0428         Bryan@CharterRealty.com

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com
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CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

TENANTS / AVAILABILITY

# Tenant Sq. Ft.

5 Starbucks -

6* AVAILABLE 3,625 SF with 
2,000 SF patio

10 TD Bank -

14 Wendy’s -

16 Available 6,500 SF

21 Kohl’s -

31 AVAILABLE 38,000 SF

34 Denny’s -

41 Urban Air -

41-A David’s Bridal -

42 AVAILABLE 2,900 SF

44 Haluwa
SHORT TERM

6,800 SF

48 Shorty’s
SHORT TERM

6,400 SF

51 Burlington 
TO BE RELOCATED

70,000 SF

D AVAILABLE 16,149 SF

S Site Pad Up to approx. 
3,950 SF

S2 Site Pad 2 Up to approx. 
4,000 SF

FULL SITE PLAN

ACROSS THE STREET

* See next page for restaurant space 6

6*
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

UNIT 6

- 3,625 SF

- 2,000 SF patio

- Prime restaurant opportunity

- Prominent signage
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

UNIT 31

- 38,000 SF 

- Ceiling height 19-21 feet clear

- 175ft frontage

- All new HVAC in 2022
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

UNIT 42

- Adjacent to Everett Turnpike with 
prominent visibility and signage

- Expandable to 10,000 SF

- Drive through potential

- Patio opportunities
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

UNIT 51

- 70,000 SF existing; buildable to 
100,000 SF foot print with vertical 
development possible

- Ceiling height __ feet

- 280ft frontage

Principal Broker:
Charter Realty Company Corp.

NH License #: 080288
203-227-2922 

www.CharterRealty.com



CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

NASHUA MALL
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UNIT D

- 16,149 SF 

- Ceiling height 
19-21 feet clear

- 82ft frontage
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

TRADE AREA DEMOGRAPHICS

Total Population:  121,508 Average Household Income:  $140,460

Median Household Income:  $112,408Households:  50,731

Daytime Population:  95,774

Median Age:  41.0

5 MILE RADIUS:

Total Population:  152,549 Average Household Income:  $149,535

Median Household Income:  $120,881Households:  62,220

Daytime Population:  119,470

Median Age:  41.6

7 MILE RADIUS:

Total Population:  76,149 Average Household Income:  $127,313

Median Household Income:  $100,495Households:  32,050

Daytime Population:  58,271

Median Age:  40.2

3 MILE RADIUS:
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

CHARTER REALTY     
Information contained in this document has been reviewed and approved by Charter Realty; however, errors sometimes occur.  Charter disclaims any warranty of any 
kind, expressed or implied, as to any matter whatsoever relating to this service.  In no event shall Charter be liable for any indirect, special, incidental or consequential 
damages arising out of any use of or reliance on any content or materials contained herein.

KEY FACTS

Population

125,427

Median Household Income

$99,273
Daytime Population

133,175

Median Age

41.7

TAPESTRY SEGMENTS

ANNUAL HOUSEHOLD SPENDING

$4,197 $2,810 $7,610 $329 $8,896
Eating 

Out
Apparel &
Services

Groceries Computer & 
Hardware

Health 
Care

TOTAL
RETAIL SALES

Includes F&B

$1,586,553,918

EDUCATION

Bachelor’s Degree
or Higher

Average

44%

OWNER OCCUPIED
HOME VALUE

$479,130

Single Family

Typical Housing

Parks & Rec

5,779 Households

Socioeconomic Traits

More than half of the population 
is college educated. This is a 

financially shrewd market with a 
diverse workforce.

Household Types
Married couples, approaching

retirement age.

Savvy Suburbanites

9,331 Households

Single Family

Typical Housing

Household Types
Married couples with no

children or older children; 
average household size is 2.85.

Socioeconomic Traits

Residents are well educated, 
well read, and well capitalized. 

Families include empty nesters. 
Higher labor force participation 

rate at 67.9%. 

Bright Young Professionals

6,267 Households

Single Family; Multi-units

Typical Housing

Household Types
Household type is primarily

couples, married (or unmarried), 
with above-average 

concentrations of both 
single-parent &

single-person households.

Socioeconomic Traits

Residents young, educated, 
working professionals. Labor 

force participation rate of 72% is 
higher than the US rate, generally 

white-collar work. 

15 MINUTE DRIVE TIME
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NASHUA MALL
GUSABEL AVENUE      NASHUA, NH 03063

3,922  VPD3,922  VPD

2,195  VPD2,195  VPD

19,290  VPD

19,290  VPD

118,137  VPD118,137  VPD
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