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Investment Overview

We are pleased to present to qualified investors an opportunity to purchase a
trophy, two-tenant net-lease property in Orlando, FL, featuring premium, corporate
tenants Aspen Dental and CAVA on new long-term leases (fee simple - land &
building).

This property is located at one of the most premier retail locations in the entire U.S.
at the intersection of E Colonial Drive (State Route 50) and Maguire Boulevard in
the heart of Orlando, FL. Adjacent to national retailers Floor & Décor (#1in a 50-
Mile Radius per Placer.ai), Macy’s, and Dillard’s; this site is also next to traffic draws
that include Target, Burlington, ALDI, PetSmart, Marshalls, Bealls, Ulta, Total Wine,
Big Lots, Sprouts, Five Below, Petco, Hobby Lobby, Bath & Body Works, Ross, and
Dick’s Sporting Goods.

As further testament to this class-A location, the site sees over 83,000 Cars Per
Day at the signalized intersection. Additional national retailers nearby also include
Planet Fitness, Crunch Fitness, LongHorn Steakhouse, Panera Bread, Chipotle,

Del Taco, Olive Garden, Starbucks, Pei Wei, Chick Fil-A, Noodles and Company,
Goodyear, Take 5, Firestone, Verizon, T-Mobile, Hot Topic, Sunglasses Hit, Old Navy,
and Men’s Wearhouse.

Aspen Dental and CAVA provide a complementary tenant mix of medical and
fast casual that supports durable income backed by corporate guarantors for the
entirety of the leases, minimal management (includes a 16-year new transferable
roof warranty), and long-term tenant stability in one of Florida’s most dynamic
growth markets.

Property Details: 0

Building Size Lot Size Year Built
5,952 SF 0.81AC 2021
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Investment Highlights

v Two-Tenant Net-Lease Investment (Aspen Dental & CAVA) - New « Recognized by Newsweek as One of America’s Greatest
Long-Term Corporate Leases (Entirety of Term & Extensions) Workplaces (2023)
¢ 16-Year Transferable Roof Warranty — Minimal Landlord v CAVA - S&P 400 Component (2023 IPO), $954M in Annual Revenue
Responsibilities — Recent Construction Trending Up
¢ Fee Simple Ownership (Land & Building) — Tenants Pay 10% ¢ (NYSE: CAVA) - Publicly-Traded Mediterranean Fast-Casual

Administrative Fee * 10,300 Employees with 382 Locations & Growing

¢ Long-Term National Brands - Complementary Tenant Mix « Named America’s Best Healthy Chain (2025) by Datassential 500

v/ World-Class Trophy Retail Location in Orlando, FL - Income Tax-Free State Awards
« East Colonial Dr (SR 50) with 83,000 VPD * Fast Company’s World’s 50 Most Innovative Companies of 2025
« 307,000+ Population within 5 Miles v/ Nearby Major Traffic-Generating Retailers Include:
« Average Household Income Exceeding $123,000 » Target, Burlington, ALDI, PetSmart, Marshalls, Bealls, Ulta, Total
v/ Aspen Dental - Approx. $8.4B in U.S. Annual Revenue - Subsidiary of Wine, Big Lots, Sprouts, Five Below, Petco, Hobby Lobby, Bath &
The Aspen Group (TAG) Body Works, Ross, Dick’s Sporting Goods, and Others
« One of Nation’s Largest Dental Orgs with 1,100+ Locations & v/ Scheduled Rental Increase - Long-Term Income Stability
Growing * 10% Fixed Rent Escalations Every 5 Years
* 14,000 U.S. Employees Servicing 35,000 Patients Every Day « Tenants Responsible for Taxes, Insurance, CAM, plus Management

« Named Dental Innovator of the Year (2025) by Dental Economics, Fees (Includes Roof Warranty)

RDH Magazine, and Dentistry 1Q
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Income & Expense

Annual Rent $341,589

Operating Expenses

Taxes Net

Insurance Net

CAM Net

Roof & Structure Landlord Responsibility*
Administrative Fee 10%

(Tenant Pays)

Net Operating Income $341,589

*Offering Includes Transferable 20-Year Roof Warranty (2021)

$5,693,000
6.00%
$341,589
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Rent Roll

Square Rent Lease Remaining Annual Rent Annual Rental

Lo tion Periods & Increases
Footage Commencement Expiration Lease Term Rent PSF Increases Option Peri

Tenant Trade Name Lease Type

Two 5-Year Options

epen De"“’t' NNN - Ful Dec-1-2026: Jun-1-2032: $211,750
anagement, Corporate 3,500 SF Nov-4-2021 May-31-2032 6.6 Years $175,000* $192,500 (10% Increase)

Inc. (Corporate . o
Guaranteed) Credit (10% Increase) Jun-1-2037: $238,210

(12.5% Increase)

Three 5-Year Options

Dec-1-2035: $201,573

. Dec-1-2030: (10% Increase)
Cava Mezze Grill, NNN - Full $183,248

LLC (Corporate Corporate 2,452 SF Nov-11-2025 Nov-30 2035 10.0 Years $166,589 $6794 PSF 5 Dec-1-2040: $221,730
; (10% Increase) ’
Guaranteed) Credit (10% Increase)

Dec-1-2045: $243,903
(10% Increase)

WALT: 8.3

Years $341,589

TOTALS

*Aspen Dental Also Pays 3% Management Reimbursement Fee
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Site Plan
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Orlando Executlve Alrport =
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Demographics

1 Mile Radius:

s

Total Population: 9,521 Average Household Income: $134,379

Households: 4979 Median Household Income:  $100,497
Daytime Population: 11,976
Median Age: 36.3

3 Mile Radius:

ads

Total Population: 130,621 Average Household Income: $137,254

Households: 62,937 Median Household Income: $97,287
Daytime Population: 141,131
Median Age: 381

5 Mile Radius:

s

Total Population: 324,606 Average Household Income: $120,718

Households: 145,296 Median Household Income: $86,736
Daytime Population: 306,484
Median Age: 381

REALTY
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Demographics - 15 Minutes Drive

Metro Fusion

12,500 households

Socioeconomic Traits

In mid-sized metros,
these mobile households
include young adults
with kids, singles, and
couples. Most have
college experience, earn
middle incomes, rent
multifamily homes, own

Family Bonds
12,300 households

Socioeconomic Traits

These Southern
and Western urban
communities have young,
multigenerational families,
middle-tier incomes,
and diverse residents.
Employment is in skilled
trades and services.
Most homes are owner-

TAPESTRY SEGMENTS

Metro Renters
11,100 households

Socioeconomic Traits

These vibrant urban
neighborhoods house

educated young
professionals, many

foreign-born, who rent
in high-rise buildings.
They earn upper-tier

ncomes, often work

remotely, and commute
by walking, ridesharing,
or public transit.

used cars, and commute

R Er 20 R occupied, single-family

units with low vacancy.

Household Types Household Types Household Types

Singles living alone; ] . L
married couples Married-couples Singles living alone

Typical Housing Typical Housing Typical Housing

High Rises Single Family High Rises

ANNUAL HOUSEHOLD SPENDING
TOTAL RETAIL OWNER OCCUPIED

SALES EDUCATION HOME VALUE $4,051 $2,438 $7,222 $229 $6,972

Includes F&B Bachelor’s Degree AVerdgs Eating Apparel & Groceries  Computer & Health
or Higher Out Services Hardware Care
Qe
NN 1 A KEY FACTS
- '
lation: 312,42 di hold :$76,8
$3,364,377,407 43% $523,2°8 v Population: 312,425 v Median Household Income: $76,854

v Median Age: 37.5 v/ Daytime Population: 453,632
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City Overview -
Orlando, FL

The Orlando MSA is one of the fastest-growing and

most economically diverse markets in the United States.
Located in Central Florida, the region combines world-
class tourism infrastructure with sustained population
and employment growth, making it a key target for retail,
restaurant, and healthcare expansion.

With a population exceeding 2.6 million residents and
more than 75 million annual visitors, Orlando offers a
rare balance of stable local demand and strong tourism-
driven spending. The market’s business-friendly tax
structure, favorable demographics, and expanding
infrastructure continue to attract both national retailers
and healthcare operators seeking long-term growth.

Orlando’s job market has grown by 3.9% over the past year,
with future job growth projected at 51.0% over the next
decade - well above the U.S. average of 33.5%, according
to the U.S. Bureau of Labor Statistics. The region’s
population is growing by more than 1,000 residents per
week, driven by migration from high-cost coastal states
and sustained in-migration from the Northeast.

| Aspen Dental / CAVA - Orlando, FL

Economy Snapshot

v/ Orlando Leads the Nation in Job, Population and GDP
Growth Orlando Economic Partnership, 2025

v/ Orlando Ranks Top 5 Metro in Country in Past 5 Years’
Job Growth Regions Bank, 2025

v Over 1,000 new residents added weekly
U.S. Census Bureau

v/ Orlando International Airport continues to experience
double-digit annual passenger growth, ranking among
the nation’s busiest.

. CHARTER
REALTY

N
. |
s


https://www.ira-realty.com/
https://charterrealty.com/

Major Employers

Employer

Walt Disney World
Universal Orlando Resort

AdventHealth (Central
Florida)

Orlando Health

Lockheed Martin
(Orlando Operations)

Siemens Energy

Darden Restaurants Inc.
(Corporate HQ)

SeaWorld Parks
& Entertainment

Marriot Vacations World-
wide

Valencia College

Number of
Employees

~80,000

~21,000

~37,000

~20,000

~10,000

~10,000

~1,000 (local)
175,000 (nationwide)

~10,000

~22,000

~5,200

Industry

Leisure & Hospitality

Leisure & Hospitality

Healthcare

Healthcare

Aerospace &
Defense

Engineering &
Manufacturing

Restaurants

Leisure & Hospitality

Leisure & Hospitality

Education
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Economy Snapshot

Tourism remains a foundational driver of the Orlando
economy, generating significant and diversified consumer
activity. According to Tourism Economics, Orlando hosted
75 million visitors in 2024 - producing an economic impact of
$94.5 billion, a 2.2% increase over 2023.

Visitor spending in 2024 was 25% higher than pre-pandemic
levels, and state and local tax revenue from visitor activity
grew by 2.2% to $6.7 billion. This recurring tax base supports
infrastructure, education, and essential services, reflecting
the strength and stability of the region’s tourism engine.

Orlando’s blend of global attractions — Walt Disney World,
Universal Orlando Resort, and SeaWorld Orlando — anchors
a robust service economy, while the metro’s diverse industry
mix in healthcare, defense, technology, and education drives
consistent population inflow and employment stability.
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Tenant Overview - Corporate Entity

AspenDental

Aspen Dental is one of the nation’s largest and fastest-growing dental
support organizations (DSOs), providing non-clinical business and
administrative services to independently owned dental practices
across the United States. Founded in 1998 and headquartered in
Chicago, lllinois, Aspen Dental supports more than 1,100 offices across
45 states, serving over 35,000 patients per day.

Aspen Dental operates as a subsidiary of The Aspen Group (TAG) - a
multi-brand healthcare organization that also includes ClearChoice
Dental Implant Centers, WellNow Urgent Care, and Chapter Aesthetic
Studio. Together, TAG entities generate approximately $8.4 billion

in annual revenue across a network of more than 1,400 healthcare
locations nationwide.

In 2025, Aspen Dental was named Dental Innovator of the Year

by Dental Economics, RDH Magazine, and Dentistry IQ for its
Signature Elite Denture and pioneering advancements in Al-assisted
diagnostics, digital charting, and same-day restorative solutions. The
brand was also honored by Newsweek as one of America’s Greatest
Workplaces for its continued investment in clinical technology,
patient experience, and workforce training.

Aspen Dental’s retail-based healthcare model provides convenient
access, strong patient retention, and recession-resilient cashflow -
key characteristics that have established it as one of the most credit-
stable and expansion-oriented tenants in the healthcare retail space.

Through disciplined site selection, modern facility design, and
consistent reinvestment in digital infrastructure, Aspen Dental
continues to strengthen its position as the dominant private-sector
provider of general dentistry in the United States.

14 | Aspen Dental / CAVA - Orlando, FL

Key Features as a Tenant

v

v
v
v

<

<

v

Approx. $8.4 B Annual Revenue - Subsidiary of The
Aspen Group (TAG)

One of the Nation’s Largest Dental Organizations
with 1,100 + Locations and Growing

14,000 U.S. Employees Serving 35,000 Patients
Per Day

Named Dental Innovator of the Year (2025)
by Dental Economics, RDH Magazine, and
Dentistry IQ

Recognized by Newsweek as One of America’s
Greatest Workplaces (2023)

High Barriers to Relocation Due to Specialized
Build-Out and Medical Infrastructure

Long-Term Healthcare Use with Stable,
Recession-Resilient Performance

COMPANY OVERVIEW

Year Founded 1998
Headquarters Location Chicago, IL
Annual Revenue $8.4B (Approx.)
# of Locations 1100+

# of Employeees 14,000+
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Tenant Overview - Corporate Entity

CAVA Group, Inc. (NYSE: CAVA) is a leading publicly traded fast-
casual restaurant brand redefining Mediterranean cuisine in the
U.S. through a modern, health-focused approach. Founded in 2006
and headquartered in Washington, D.C., CAVA operates more than
380 locations nationwide and employs approximately 10,300 team
members.

The company has established itself as a category leader within the
growing “better-for-you” dining segment, offering customizable,
chef-driven menu options centered on fresh, high-quality ingredients.
CAVA's vertically integrated model, encompassing its own production
and distribution network, enables exceptional consistency and
scalability across its expanding portfolio.

CAVA completed its IPO in 2023 and was subsequently added

to the S&P MidCap 400 Index, reflecting the company’s strong
market capitalization and investor confidence. The brand reported
approximately $954 million in annual revenue and continues to
experience double-digit growth driven by strategic new-unit
development and robust same-store performance.

In 2025, CAVA was recognized among Fast Company’s World’s 50
Most Innovative Companies (Rank #13) and was named America’s
Best Healthy Chain by the Datassential 500 Awards. These honors
highlight CAVA's operational excellence, digital innovation, and
leadership in the fast-casual restaurant industry.

CAVA's disciplined real estate strategy, efficient prototype design, and
commitment to health-conscious dining have positioned it as one of
the most desirable tenants in the modern quick-service landscape.
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Key Features as a Tenant

S&P 400 Component with ~$954 Million in Annual
Revenue and Rapid Growth

(NYSE: CAVA) - Publicly Traded Mediterranean
Fast-Casual Brand

10,300 Employees with 382 Locations and
Expanding Nationwide

Named America’s Best Healthy Chain (2025) by
Datassential 500 Awards

Included in Fast Company’s World’s 50 Most
Innovative Companies (2025) — Rank #13

Vertically Integrated Supply Chain Supporting
National Expansion

High Consumer Loyalty and Category-Leading
Unit Economics

COMPANY OVERVIEW

Year Founded 2006

Washington, D.C.

$954 Million (Trending Up)
# of Locations 380+

10,300+

Headquarters Location

Annual Revenue

# of Employeees

Y
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This Offering Memorandum contains select information pertaining to the business and affairs of the subject property for sale. It has been prepared by Charter Realty. This Offering Memorandum may not be all-inclusive or contain all of the
information a prospective purchaser may desire. The information contained in this Offering Memorandum is confidential and furnished solely for the purpose of a review by a prospective purchaser of the Property. It is not to be used for any
other purpose or made available to any other person without the written consent of Seller or Charter Realty. The material is based in part upon information supplied by the Seller and in part upon financial information obtained from sources
it deems reliable. Neither Owner, nor their officers, employees, or agents makes any representation or warranty, express or implied, as to the accuracy or completeness of this Offering Memorandum or any of its contents, and no legal liability
is assumed or shalll be implied with respect thereto. Prospective purchasers should make their own projections and form their own conclusions without reliance upon the material contained herein and conduct their own due diligence.

By acknowledging your receipt of this Offering Memorandum from Charter Realty, you agree:
The Offering Memorandum and its contents are confidential;
You will hold it and treatiit in the strictest of confidence; and
You will net, directly or indirectly, disclose or permit anyone else to disclose this Offering Memorandum or its contents in any fashion or manner detrimental to the interest of the Seller.

Owner and-Charter Realty expressly reserve the right, at their sole discretion, to reject any and all expressions of interest or offers to purchase the Property and to terminate discussions with any person or entity reviewing this Offering
Memorandum or making an offer to purchase the Property unless and until a written agreement for the purchase and sale of the Property has been fully executed and delivered.

If you wish not to pursue negotiations leading to the acquisition of the property or in the future you discontinue such negotiations, then you agree to purge all materials relating to this Property including this ©ffering Memorandum.

A prospective purchaser’s sole and exclusive rights with respect to this prospective transaction, the Property, or information provided herein or in connection with the sale of the Property shall be limited to those expressly provided in an
executed Purchase Agreement and shall be subject to the terms thereof. In no event shall a prospective purchaser have any other claims against Seller or Charter Realty or any of their affiliates or any of their respective officers, directors,
shareholders, owners, employees, or agents for any damages, liability, or causes of action relating to this solicitation process or the marketing or sale of the Property.

This Offering Memorandum shall not be deemed to represent the state of affairs of the Property or constitute an indication that there has been no change in the state of affairs of the Property since the date of this Offering Memorandum.
Image Disclaimer

All photographs, renderings, maps, and other visual materials contained in this Offering Memorandum are provided solely for illustrative and informational purposes. Some images may include stock photography or digitally enhanced visuals
and are not necessarily representative of the actual condition, features, or surroundings of the property. Charter Realty and the Seller make no representations or warranties, express or implied, as to the accuracy, authenticity, or relevance
of any images provided. No guarantees are made regarding current property conditions, and no part of the visual content should be relied upon as forming the basis for any investment decision. Prospective purchasers are advised to
conduct independent inspections and due diligence.

Copyright Disclaimer

All images, illustrations, and other visual content included in this Offering Memorandum are either the property of Charter Realty, licensed for use, or believed to be in the public domain. Any inadvertent use of copyrighted material is
unintentional. If you are the rightful owner of any image used herein and believe it has been included in error, please contact Charter Realty immediately. Upon notification, we will promptly remove or replace the material in question.

Charter Realty makes no guarantees, representations, or warranties of any kind, expressed or implied, regarding the information including, but not limited to, warranties as to content, accuracy, and reliability. This publication is the
copyrighted property of Charter Realty and/or its licensor(s) © 2024. All rights reserved.
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